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David DeVaney Named NAI Global Elite Top Performer 
 

 
Chattanooga, TN – February 10, 2014:  NAI Global, the largest, most powerful global network of owner-
operated commercial real estate brokerage firms, today announced that David F. DeVaney, SIOR, CCIM, 
President, NAI Charter was recognized in its annual incentives and recognition program, the NAI Global 
Elite. The program honors individuals placing multimarket business requirements with fellow NAI 
Members as well as top performers who are handling the highest volume of multimarket business among 
the NAI network. The awards were presented at the 2014 NAI Global Convention in Las Vegas. 
 
“This award represents outstanding performance within the organization,” said Jay Olshonsky, President, 
NAI Global. “We are proud of David’s success, and the dedication and commitment to service excellence 
he has shown. It underscores the power of the NAI Global network in building business, and showcases 
the deep local roots and professionalism of our brokers.”  
 
A native of Chattanooga, David joined NAI Charter in 1988 and has served as President of the company 
since 1998. With 25 years of experience in commercial real estate sales and leasing has led to the growth 
of the company started by his father in 1972. David has extended NAI Charter’s influence through three 
states with a third party listing portfolio of over $90,000,000. In the last ten years, David has successfully 
completed commercial transactions of over $150,000,000.  

  
 
About NAI Global 
 
NAI Global provides a full-range of corporate real estate services, including brokerage and leasing, 
property and facilities management, real estate investment and capital market services, due diligence, 
global supply chain consulting and related advisory services.  NAI Global Member firms, leaders in their 
local markets, are actively managed to work in unison and provide clients with exceptional solutions to 
their commercial real estate needs. Founded in 1978, today NAI Global Member firms span 55 countries, 
with 400 offices and more than 5,000 local market experts on the ground, completing $55 billion of 
transactions annually. Supported by the central resources of the NAI Global organization, member firms 
deliver market-leading services locally and combine their in-market strengths to form a powerful bond of 
insights and execution for clients with multi-market challenges.  
 
NAI Global was acquired in 2012 by C-III Capital Partners, a commercial real estate services company 
engaged in a broad range of activities, including primary and special loan servicing, loan origination, fund 
management, CDO management, principal investment, title services and multifamily property 
management. 
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